ESTABLISHING AN AGREEMENT BETWEEN A BUYER AND A 
SELLER FOR TRADING PURPOSES 



RECEIVING INITIATION AND PAYMENT DOCUMENTS UTILIZING A 

NETWORK 



RECEIVING SECONDARY DOCUMENTS SELECTED FROM THE 

GROUP CONSISTING OF AN INSURANCE CERTIFICATE, 
INSPECTION CERTIFICATE, CERTIFICATE OF ORIGIN, INVOICE/ 
DECLARATION, COUNSELOR'S INVOICE, SANCTION AND BOYCOTT 
DECLARATION, PACKING LIST, WEIGHT LIST, LAB TEST REPORT, 
AND BENEFICIARY CERTIFICATE 



SENDING THE SECONDARY DOCUMENTS TO A BANK TO BE 
CHECKED, WHEREIN THE BUYER ACCESSES THE SECONDARY 
DOCUMENTS VIA THE BANK 



Figure 5 
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1300 




SUBMITTING A FORM TO A PLURALITY OF BUYERS PROVIDING 
DETAILS ON PRODUCTS OR SERVICES AVAILABLE FROM A 
PLURALITY OF SELLERS IN ORDER TO PROMPT THE SUBMISSION 
OF BIDS ON THE PRODUCTS OR SERVICES 



1302 



1304 



RECEIVING THE BIDS FROM THE BUYERS UTILIZING A NETWORK 



C3 

Q 

£3; 



ru 
m 

5 



13.06 



CATEGORIZING THE BIDS BASED ON A PREDETERMINED 

CRITERIA 



1308 



DISPLAYING THE CATEGORIZED BIDS TO THE SELLERS UTILIZING 

THE NETWORK 



13.10 



RECEIVING OFFERS FROM THE SELLERS IN RESPONSE TO THE 
BIDS UTILIZING THE NETWORK 



1312 



DISPLAYING THE OFFERS TO THE BUYERS 



1314 



CLOSING TRANSACTIONS BETWEEN THE BUYERS AND THE 
SELLERS UTILIZING THE NETWORK 



Figure 13 
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ESTABLISHING AN AGREEMENT BETWEEN A BUYER AND A 
SELLER FOR TRADING PURPOSES 



RECEIVING A FORM INDICATING TERMS OR CONDITIONS OF THE 

BUYER 



CHECKING A CREDIT OF THE BUYER WITH A THIRD PARTY BASED 

ON THE FORM 



PROVIDING THE SELLER WITH THE FORM AND AN INDICATION AS 
TO THE SUFFICIENCY OF THE CREDIT OF THE BUYER 



15.02 



15.04 



15.06 



15.08 



15.10 



RECEIVING FROM THE SELLER A RESPONSE TO THE FORM AND 

INDICATION 




15.12 



Figure 15 
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RECEIVING AN INITIAL VERSION OF A FORM FROM THE BUYER 
INDICATING AT LEAST ONE REQUIREMENT FOR THE SELLER TO 

FULFILL 



± 

ALLOWING THE SELLER TO AMEND THE FORM THUS 
GENERATING A REVISION OF THE FORM 



SAVING THE VERSION OF THE FORM RECEIVED BY THE SELLER 



ALLOWING THE BUYER TO AMEND THE FORM THUS GENERATING 

A REVISION OF THE FORM 



SAVING THE VERSION OF THE FORM RECEIVED BY THE BUYER 



z 

ALLOWING THE EDITING AND USE OF THE VERSIONS OF THE 
FORM SAVED IN STEPS (C) AND (E) 



REPEATING STEPS (B) THROUGH (F) UNTIL THERE ARE NO 
FURTHER AMENDMENTS 



Figure 23 
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2500 



VTrade Combined Purchase Order 
Proforma Invoice 

Transaction Reference & Date 

VTrade Account No 

Buyer Name 

Visa Online Merchant No 

Merchant/Seller Name 



Buyer and Seller Is to agree and sign-off on Combined Purchase Order Proforma 
Invoice before submission to VTrade Enterprise. This form also becomes part of 
Buyer and Seller's sales and purchase contract 




Figure 25 
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2602 



ALLOWING THE NEGOTIATION OF TERMS OF AN AGREEMENT 
BETWEEN A BUYER AND A SELLER 



2604 



DISPLAYING A FORM DETAILING THE NEGOTIATIONS OF THE 

TERMS 



2606 



PERMITTING THE DIGITAL SIGNATURE OF THE FORM DETAILING 
THE NEGOTIATIONS OF THE TERMS 
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ORGANIZING AND STORING DOCUMENTS SUPPORTING THE 

FORM 



2810 



INITIATING PAYMENT TO THE SELLER ONLY AFTER RECEIVING A 
VERIFICATION OF CREDIT OF THE BUYER 



Figure 26 



2700 




Pressir 
user 



Buyer and Seller is to agree on terms of each documents, sign-off next to related 
documents, and sign-off on Overall Terms of Document Creator before submitting to 
VTrade Enterprise for processing 
g on document icon will bring 



#702 



VTrade Electronic Document Checklist 
(Main Menu Page) 

Transaction Reference & Date 
VTrade Account No 
Buyer Name 

Visa Online Merchant No 
Merchant/Seller Name 



Stored docu ment page 

VTrade Electronic Submissions 
w Bill of Lading/Airwaybill/Truck BL 
\n Commercial Invoice 

Insurance Note/Certificate 

□ Packing/Weight List 

□ Others (Please Specify) 



Buyer's 
Signature 
0 
0 
0 
0 



Seller's_ 
Signature 

0 
0 
0 
0" 



C3 ; 


Vtrade Hardcopy Submissions 






=!=*: 


□ Commercial Invoice 


0 


0 


M: 


□ Certificate of Origin 


0 


0 




□ Custom's Declaration 


0 


0 


M. 


□ Counselor's Invoice 


0 


0 




□ Sanctions/Boycott Declarations 


0 


0 


ru. 


□ Insurance Certificate 


0 


0 


i lL 


□ Packing/Weight List 


0 


0 




□ Inspection Certificate 


0 




. 


□ Lab Test Report 


0 


0 




□ Beneficiary's Certificate 


0 


0 




n Others (Please Specify) 


0 


0 




AGREEMENT ON OVERALL TERMS 


0 


0 




AND CONDITIONS OF DOCUMENT CREATOR 







Figure 27 




ALLOWING A BUYER TO SELECT AMONG A PLURALITY OF 
DOCUMENTS ASSOCIATED WITH A PROPOSED TRANSACTION 



ALLOWING A BUYER TO INDICATE REQUIREMENTS OF TRADE 
TERMS RELATING TO THE SELECTED DOCUMENTS 



PERMITTING A SELLER TO AGREE OR AMEND THE TERMS ON AN 
ELECTRONIC DOCUMENT PLATFORM 



CREATING A NEW VERSION OF A FORM DELINEATING THE TRADE 
TERMS UPON EACH AMENDMENT 



ALLOWING EACH OF THE VERSIONS TO BE VIEWED 



Figure 28 




2900 



VTrade Electronic Document Creator 
(Document Page) 

Transaction Reference & Date 

VTrade Card/Account No 

Buyer Name 

Visa Online Merchant No 

Seller Name 

Document Type 



Bill Of Lading 



Importer and Exporter Is to negotiate and agree on terms of documents before signing 
-off on respective documents on Document Creator Main Menu 




ISSUER/MASTER/; 



CARRIER'S SIGNATURE 



Figure 29 
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VTrade Document 
Checklist 

Transaction Reference & Date 
VTrade Account No 
Buyer Name 

Visa Online Merchant No 
Merchant/Seller Name 



Buyer and Seller is to agree on terms of each documents, sign-off on checklist 
after negotiation and finalization on VTrade Web 



3004 



VTrade Documents 

Pressing on document icon will bring 
user to stored document page 

■ Bill of Lading/Airwaybill/Truck BL 

□ Commerical Invoice 

□ Insurance Note/Certificate 

□ Packing/Weight List 

□ Commercial Invoice 

□ Certificate of Origin 

□ Custom's Declaration 

□ Counselor's Invoice 

□ Sanctions/Boycott Declarations 

□ Lab Test Report 

□ Beneficiary's Certificate 

□ Others (Please Specify) 

□ Others Discrepancies 



Discrepancies" 
Noted 



Buyer's Signature 
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Figure 30 
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Figure 53 
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Figure 60 
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FACILITATING TRANSACTIONS BETWEEN A PLURALITY OF 
BUYERS AND SELLERS BY OFFERING A PLURALITY OF SERVICES 
SELECTED FROM THE GROUP CONSISTING OF ALLOWING THE 
BUYERS AND THE SELLERS TO NEGOTIATE TERMS OF THE 
TRANSACTIONS VIA A SITE ON A NETWORK, EXCHANGING FORM 
INDICATING THE NEGOTIATED TERMS UTILIZING THE NETWORK, 
ASSESSING A CREDIT OF THE BUYERS BY INTERFACING BANKS 
ASSOCIATED WITH THE BUYERS, AND INITIATING PAYMENT FROM 
THE BUYERS TO THE SELLERS 



6302 



6304 

GENERATING A HISTORY ASSOCIATED WITH THE TRANSACTIONS 



6306 



STORING THE HISTORY ASSOCIATED WITH THE TRANSACTIONS 

IN A DATABASE 



6308 



AUTHENTICATING THE IDENTITY OF THE BUYERS AND THE 
SELLERS UTILIZING THE NETWORK 



ALLOWING THE BUYERS AND THE SELLERS ACCESS TO THE 
HISTORY OF OTHER BUYERS AND SELLERS UPON SUCCESSFUL 
AUTHENTICATION OF THE IDENTIFY OF THE BUYERS AND 

SELLERS 



6310 



Figure 63 




6400 



6402 



RECEIVING REQUESTS FROM A PLURALITY OF BUYERS FOR 
CREDIT APPROVAL UTILIZING A NETWORK 



ASSESSING THE CREDIT OF THE BUYERS BY INTERFACING 
BANKS ASSOCIATED THEREWITH IN RESPONSE TO THE 

REQUESTS 



6404 



6406 



n. 



GRANTING A PREDETERMINED AMOUNT OF CREDIT TO THE 

BUYERS 



m 
5 



ALLOWING THE BUYERS TO NEGOTIATE TERMS OF 
TRANSACTIONS WITH A PLURALITY OF SELLERS UTILIZING THE 

NETWORK 



6408 



6410 



INITIATING PAYMENT FROM THE BUYERS TO THE SELLERS 



6412 



PROVIDING THE SELLERS WITH A GUARANTEE ON THE PAYMENT 
UP TO THE PREDETERMINED AMOUNT OF CREDIT 



Figure 64 




6500 



ALLOWING A BUYER AND A SELLER TO NEGOTIATE TERMS OF A 
TRANSACTION VIA A SITE ON A NETWORK, WHEREIN THE TERMS 
INCLUDE AN AMOUNT OF PAYMENT AND A TIME FRAME THEREOF 



6502 



EXCHANGING FORMS INDICATING THE NEGOTIATED TERMS 
UTILIZING THE NETWORK 



ASSESSING A CREDIT OF THE BUYER BY INTERFACING A BANK 
ASSOCIATED WITH THE BUYER 



PERIODICALLY EXECUTING PAYMENTS FROM THE BUYER TO THE 
SELLER PER THE TERMS OF THE TRANSACTION IF THE CREDIT 
ASSESSMENT IS SUCCESSFUL, WHEREIN THE PAYMENTS ARE 
EXECUTED AUTOMATICALLY BY ACCESSING THE BANK 
ASSOCIATED WITH THE BUYER AND AUTHORIZING PAYMENTS TO 

THE SELLER 



6504 



6506 



6508 



6510 



SENDING THE BUYER ELECTRONIC RECEIPTS VIA THE NETWORK 
UPON EACH EXECUTION OF A PAYMENT 



Figure 65 




6600 



ALLOWING A BUYER AND A SELLER TO NEGOTIATE PAYMENT 
TERMS OF A TRANSACTION INVOLVING GOODS VIA A SITE ON A 

NETWORK 



6602 



COMPARING THE PAYMENTS TERMS AND GOODS WITH OTHER 
PAYMENTS TERMS AND GOODS UTILIZING THE NETWORK, 
WHEREIN THE COMPARISON IS DISPLAYED 



6604 
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PROVIDING ACCESS TO FORMS UTILIZING THE NETWORK 
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6608 



ALLOWING COMPLETION OF THE FORMS TO REFLECT THE 
NEGOTIATED TERMS UTILIZING THE NETWORK 



6610 



DISPLAYING RULES AND REGULATIONS RELATING TO THE 
GOODS UTILIZING THE NETWORK 



6612 



INITIATING PAYMENT FROM THE BUYER TO THE SELLER 
UTILIZING THE NETWORK 



Figure 66 



6700 




ALLOWING A BUYER AND A SELLER TO NEGOTIATE TERMS OF A 
TRANSACTION VIA A SITE ON A NETWORK UNTIL AN AGREEMENT 

IS REACHED 



6702 



PERMITTING THE BUYER AND THE SELLER TO CONFIRM A FORM 
REFLECTING THE NEGOTIATION TERMS OF THE TRANSACTION 
THAT HAVE BEEN AGREED UPON, WHEREIN THE CONFIRMED 
FORM IS STORED IN A DATABASE 



6704 



42 



6706 



RECEIVING DOCUMENTS WHICH SUPPORT THE TRANSACTION 

UTILIZING THE NETWORK 



6708 



STORING THE RECEIVED DOCUMENTS IN THE DATABASE 



6710 



CHECKING THE FORM AND THE DOCUMENTS IN THE DATABASE 
BASED ON A PREDETERMINED SET OF RULES USING A RULE- 
BASED ENGINE 



6712 



RELEASING FUNDS TO THE SELLER UPON THE FORM AND THE 
DOCUMENTS BEING SUCCESSFULLY CHECKED 



Figure 67 



6900 




RECEIVING A CREDIT APPLICATION FROM A BUYER UTILIZING A 

NETWORK 



6902 
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SENDING THE CREDIT APPLICATION TO A BANK VIA THE 
NETWORK FOR ASSESSING THE CREDIT OF THE BUYER BASED 
ON THE CREDIT APPLICATION 



6904 



REGISTERING THE BUYER BY ASSIGNING AN IDENTIFIER 
THERETO IF THE CREDIT IS APPROVED 



6906 



6908 



GENERATING A PASSWORD FOR THE BUYER 



6910 



STORING THE IDENTIFIER AND THE PASSWORD IN A DATABASE 



SENDING THE BUYER THE PASSWORD UTILIZING THE NETWORK 
FOR ALLOWING THE BUYER TO INITIATE TRANSACTIONS ON THE 

NETWORK 



6912 



6914 



ISSUING THE BUYER A CARD REFLECTING THE IDENTIFIER 



Figure 69 
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ALLOWING A BUYER AND A SELLER TO NEGOTIATE TERMS OF 
TRADE UTILIZING A NETWORK 
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RECEIVING FROM THE BUYER A FORM INDICATING THE TERMS 
OF TRADE UTILIZING THE NETWORK 
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SENDING THE FORM TO A BANK FOR ASSESSING THE CREDIT OF 
THE BUYER UTILIZING THE NETWORK, WHEREIN THE BANK TO 
WHICH THE CREDIT APPLICATION IS SENT IS BASED ON THE 

IDENTIFIER 
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FORWARDING THE FORM TO A SELLER ALONG WITH THE 
ASSESSMENT OF THE CREDIT OF THE BUYER UTILIZING THE 

NETWORK 







ALLOWING THE SELLER TO DIGITALLY SIGN THE FORM UTILIZING 

THE NETWORK 
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RECEIVING THE DIGITALLY SIGNED FORM FROM THE SELLER 

UTILIZING THE NETWORK 
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TRANSMITTING A NOTICE TO THE BUYER INDICATING THAT THE 
DIGITALLY SIGNED FORM HAS BEEN RECEIVED FROM THE 
SELLER, THUS INITIATING THE AGREEMENT 
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ALLOWING A BUYER AND A SELLER TO NEGOTIATE TERMS OF A 
TRANSACTION UTILIZING A NETWORK 
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RECEIVING A FORM UTILIZING THE NETWORK FROM AT LEAST 
ONE OF THE SELLER AND THE BUYER THAT IS CREATED BASED 

ON THE TRANSACTION TERMS UTILIZING THE NETWORK, 
WHEREIN THE FORM IDENTIFIES A FORWARDING AGENT THAT 
RECEIVES A PRODUCT ASSOCIATED WITH THE TRANSACTION 
FROM THE SELLER FOR THE PURPOSE OF DELIVERING THE SAME 

TO THE BUYER 
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INITIATING PAYMENT TO THE SELLER FOR THE PRODUCT BY 
INTERFACING A BANK UTILIZING THE NETWORK 



SENDING A NOTICE TO THE FORWARDING AGENT UPON THE 
FINALIZATION OF THE PAYMENT FOR THE PURPOSE OF 
RELEASING THE PRODUCT TO THE BUYER 
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ALLOWING A BUYER AND A SELLER TO NEGOTIATE PAYMENT 
TERMS OF A TRANSACTION UTILIZING A SITE ON A NETWORK 
AFTER WHICH THE SELLER SHIPS GOODS ASSOCIATED WITH THE 

TRANSACTION TO THE BUYER 
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AUTHENTICATING AN IDENTITY OF THE BUYER UTILIZING THE 

NETWORK 
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RECEIVING AN INDICATION FROM THE BUYER TO PAY THE 
SELLER FOR THE GOODS ON THE NETWORK 
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QUERYING A DATABASE IN ORDER TO RETRIEVE PAYMENT 
INFORMATION RELATED TO THE BUYER 



INTERFACING A BANK UTILIZING THE NETWORK FOR EFFECTING 
PAYMENT TO THE SELLER BASED ON THE PAYMENT 
INFORMATION AND THE PAYMENT TERMS 
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ALLOWING A BUYER TO SELECT FROM A GROUP OF OPTIONS IN 
ORDER TO SETTLE AN ACCOUNT UTILIZING A NETWORK, 
WHEREIN THE OPTIONS INCLUDE SETTLING A MINIMUM 
BALANCE, PARTIALLY SETTLING, SETTLING A FULL BALANCE, AND 
APPLYING FOR AN IMPORT LOAN ON PAYMENT DUE DATE 
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RECEIVING THE SELECTED OPTION UTILIZING THE NETWORK 



BOOKING FINANCE INTEREST AGAINST THE BUYER FOR AN 
UNPAID PORTION OF THE ACCOUNT IF THE SELECTED OPTION 
INCLUDES EITHER SETTLING A MINIMUM BALANCE OR PARTIALLY 

SETTLING 
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RECONCILING THE ACCOUNT IF THE SELECTED OPTION 
INCLUDES SETTLING A FULL BALANCE 



Figure 78 
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MONITORING OPERATION OF ENTITIES SELECTED FROM THE 
GROUP CONSISTING OF SERVER PROCESSES, DISK SPACE, 
MEMORY AVAILABILITY, CPU UTILIZATION, ACCESS TIME TO A 
SERVER, AND A NUMBER OF CONNECTIONS IN AN E-COMMERCE 

SYSTEM 
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THE E-COMMERCE SYSTEM 
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DISPLAYING INFORMATION ABOUT A PRODUCT FOR SALE 
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DETERMINING A METHOD OF PAYMENT 
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PROVIDING AN ABILITY TO SEARCH FOR INFORMATION ON THE 

NETWORK VIA A SITE 
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PURCHASE PRICE IS REFUNDED TO A CUSTOMER 
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